' PREDICTABLE
PROFITS

The Ultimate Outbound Prospecting
Workshop For Securing High-Value Leads
and Joint Ventures

DAY 3: CHECKLIST

1 Rewatch Recording Of The Workshop

[ Write up your Dream 100 Strategic Plan
[ Fill out your strategic plan. See example (MAKE A COPY BEFORE
EDITING)

[ Determine the profile of your Dream Clients
A Start by reviewing your current customer base and create a profile from
the bigger clients that you currently have.

[ Create your Dream 100 List.
A Fill in the Dream 100 List. See example (MAKE A COPY BEFORE
EDITING)

[ Design your collateral. See examples here.
A Your letters
A Your emails
A Your scripts

[ Layout your Marketing Plan.
A Access Marketing Plan example (Includes both blank and filled out copies)

(1 BONUS: Access John Ruhlin’s “Mistakes people when with qifting strateqies”



https://docs.google.com/spreadsheets/d/13jGKcR7b2f0S73J-PR8hF2k128f5ol0IG2yiDKiMB1A/edit?usp=sharing
https://docs.google.com/spreadsheets/d/104HoozBEfpElRL8KNd-2f2yYzjoemFlbQMHj3kilPhU/edit?usp=sharing
https://docs.google.com/document/d/1Ux5hTkeZlJeVbLutq_Fh4pZ-aEVvD_8Pm_8J9OAKo4M/edit?usp=sharing
https://docs.google.com/spreadsheets/d/1VbiCkLdMVddbFsibq9aCZrJ8RdD1JzHhw_xi-AJ0Tg4/edit?usp=sharing
https://giftologygroup.com/stop-sucking-at-strategic-gifting/?utm_source=charles&utm_medium=email_list&utm_campaign=sharing

